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Division Director 6-
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September 23,2OtO

Dear Anthony,

l'm not sure exactly when we started your program, but I just reviewed our most recent 24 reportable
product ion periods (L2 months)and what l ' l l te l l  is that our insurance product ion alone from end of Aug'09 to
end of Aug'10 compared to end of Aug'08 to end of Aug'09 has increased5S6%. Most of that increase has
come since enrol l ing in your coaching program. As committed to this program as we are, things l ike " l i fe" get in
the way, and we can often fal l  of f  t rack with ut i l iz ing the benef i ts of the program ful ly.  So, this being said, l 'm
absolulely certain that our results could even be more posit ive than indicated above ---  we truly are gett ing out
of this program what we are putting into it.

Kevin J.  Reid, CFP
Division Director,  Investors Group

Investors Group Financial Services Inc., l.G, Insurance Services Inc.*

Susie Reid
Consultant
Cell: (705) 493-5369
susie. reid@investorsgroup.com





June 8, 2010

Hi Anthony,
 
Although I have not yet completed the program, I have seen a dramatic change take place in my 
business practice, not just in revenue growth, but in my overall business focus and the methodologies 
that I now use.  I currently have a much more positive outlook in both my personal life and my business 
life and I attribute this directly to your optimistic and positive personality that you bring with you to 
every lesson.
 
As you may be aware, I am relatively new to the Financial Services industry, having been licensed for 
just over 3 years.  I started out with a firm that specialized in debt elimination and moved on to become 
an independent life insurance broker, shortly thereafter.  
 
When I started my own practice, I did not have any specific direction in which I was heading and was 
taking any business that I could just to generate enough revenue to stay in business.  After seeing you 
speak at a TransAmerica seminar, I was very intrigued, and when you offered  your program to all the 
attendees I jumped at the opportunity and have never looked back.
 
I now have a definite goal and focus to my business and, as I mentioned to you earlier, I am working on 
a potential Group Benefits program for a company of approximately 5,000 employees that would 
generate a first year commission of over $750,000 (including bonuses).  I would never have been able to 
even be in this position without the direction and guidance provided by your program.
 
I would, and have recommended your program to many other agents, brokers and insurance companies, 
and will always continue to do so.  The marketing ideas and business management tips provided in the 
program are a tremendous benefit to anyone who would use and follow them.  What makes this course 
so great, is that you do not market it to any one personality type and this allows everyone to benefit from 
all the great and varied ideas that you provide, whether they are very conservative or very outgoing.
 
Thank you for continuing to provide this much needed "service" and I hope that many more people can 
be exposed to the marketing ideas and solutions that your course provides.
 
Kind Regards,

Jim Lyon

! www.jdlyoninsurance.ca
! jim@jdlyoninsurance.ca

12 Ravine Drive, Dundas, ON  L9H 6K6
Toll Free: 1-888-664-0696  Phone: (905) 627-5778   Fax:(905) 627-0152   Cell: (905) 537-7200

http://www.jdlyoninsurance.ca
http://www.jdlyoninsurance.ca
mailto:jdlyon@jdlyoninsurance.ca
mailto:jdlyon@jdlyoninsurance.ca


 



 







 

 
 
 
 
 
 
 
 

Feb 5, 2010 

Re:  The Practice Builder Program 

Dear Anthony: 

I wanted to write this letter to say how much I enjoyed your “Practice Builder” 
program that I completed in 2009. 

As a result of combining elements of your program with some of my existing 
processes, here are some of my results for 2009: 

1) Qualified for MDRT. 

2) Qualified for the Desjardins semi-annual sales conference. 

3) Increased my investment sales by 40% (during very difficult market 
conditions). 

4) One e-mail campaign generated $7000 of commission from one sale! 

5) Received a reimbursement of tuition from DFS of $2000. 

 

For anyone who is looking for easily implementable ideas to help them to stand out 
from the crowd, and increase their business, I would definitely recommend that they 
participate in your course! 

It was one of the bets investments in myself that I made last year! 

 

Thank you again! 

 

Stephen Cox 
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Michael E. McEathron
Advisor
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Life Financial
961 Western Avenue
Peterborough, ON K9l 5W2

Tel: 705-874-922I ext. O
Fax 

' 
705-742-4838

Cell :  705-76I-4797
mike. mce athro n@ sunl ife. co m
www.sunlife.ca

January 18 2009

To All Future Practice Builder Attendees

My personal journey wirh Anthony Morris began in the fall of 2005. I attended the one

y.uiptuctice builder course and my production increased over Ewency percent. I am now

on the course once again in 2010.

The material is new fresh and fun. I have never had so much fun, and been provided so

much content at the same time. If youlre looking to take your PRACTICETo another

level with fresh fun and new ideas this is the course for you.

I am using the personal digiral recorder for all my client meetings _4s a-way to limit

liabiliry uia ut ttte same time be sure that we are offering clients the absolute best advice.

I have irad some instances where clients have challenged my advice and it is so easy to

just send the clip of the meeting were there concern was addressed. It actually

strengthens client relationships.

This is just one of rhe great ideas I have implemented from the Practice Builder Course.

Anthony is a master of"the human language and will have not only have you acting but

also speaking like a true financial advisor.

This course is a great investment in your career, make the investment in your clients'

your business ̂ tid yorrtself enrol in the practice builder course today!

Life insurance . Disability insurance . RRSPs / RRIFs . Long term care insurance . Critical illness insurance ' GICs
Personal health insurance . Mutual funds* . RESPs* . Employee benefits ' Annuities . Pension plans ' Savings plans

*Mutual funds offered by Sun Life Financial Investment Services (Canada) Inc.

Michael E


