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To: Anthony Morris

September 15, 2010

Dear Anthony:

T am pleased to be writing this testimonial of your “Practice Builder” program. As
mentioned to you, T have been in many different business coaching programs in the past
and your program is by far the most comprehensive.

You provide tremendous insight to the challenges we face on a daily basis with our
careers. Not only does your program create a wonderful environment to get the
collective creative juices flowing out of the group, the “Practice Builder” website you
provide gives us a tremendous amount of tools to work into our businesses.

1 have only scratched the surface of the endless scripts and pre-written letters you
provide. From approach letters and scripts to pre-written thank you cards, L have never
seen such a complete package from any other coach.

My accomplishments in the past year include:
e 150% increase in commission
» 3 of my largest commissions ever
s MDRT qualification
s TFreedom 55 Financial Summit Excellence Qualification

Thank you for your support ard input into my business.

Kindest regards,

Certified Senior Advisor
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Steve Warner
Consultant
steve warner@investorsgroup.com

January 15,2010

Anthony,

I would like to offer this letter as testimony to the effectiveness of the strategies of your
program.

In November you suggested that I identify the top five client transactions of the previous year
and send to them at their office a unique gift enclosed with a greeting card for Christmas with
some of my business cards. On the greeting card, I offered my holiday wishes and added, * I
also wish to congratulate you on transferring the risk of your disability and critical illness from
you to me. And by the way, if any of your colleagues might benefit from some of the ideas I
shared with you, please do them a favour and introduce them to me.” Of the five people |
contacted in this way, I received three replies and four referrals. One of the referrals that I'm
working with already is in a similar position to the client who introduced us. Based on that alone
I expect to receive gross sales commission in excess of $7,000.

I have attended many seminars and workshops in the past in an effort to find innovative tools to
increase my client base. Your modules, by far, surpass any I have experienced, providing real
results achieved through a practical, professional and current modality.

I highly recommend your strategies for their effectiveness. Anyone who puts your modules into
action can be assured of results and a professional profile that is client focused and rewarding for
both jinvolyed. Your methods go beyond the standard residual motivation of other presentatlons
Mat inevitably wears off before any positive and lasting change can be realized in one’s practice.

re-warner, Financial Planning Consultant
Investors Group Financial Services Inc.
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June 8, 2010
Hi Anthony,

Although I have not yet completed the program, I have seen a dramatic change take place in my
business practice, not just in revenue growth, but in my overall business focus and the methodologies
that I now use. | currently have a much more positive outlook in both my personal life and my business
life and I attribute this directly to your optimistic and positive personality that you bring with you to
every lesson.

As you may be aware, | am relatively new to the Financial Services industry, having been licensed for
just over 3 years. | started out with a firm that specialized in debt elimination and moved on to become
an independent life insurance broker, shortly thereafter.

When | started my own practice, | did not have any specific direction in which | was heading and was
taking any business that | could just to generate enough revenue to stay in business. After seeing you
speak at a TransAmerica seminar, | was very intrigued, and when you offered your program to all the
attendees | jumped at the opportunity and have never looked back.

I now have a definite goal and focus to my business and, as | mentioned to you earlier, I am working on
a potential Group Benefits program for a company of approximately 5,000 employees that would
generate a first year commission of over $750,000 (including bonuses). | would never have been able to
even be in this position without the direction and guidance provided by your program.

I would, and have recommended your program to many other agents, brokers and insurance companies,
and will always continue to do so. The marketing ideas and business management tips provided in the
program are a tremendous benefit to anyone who would use and follow them. What makes this course
S0 great, is that you do not market it to any one personality type and this allows everyone to benefit from
all the great and varied ideas that you provide, whether they are very conservative or very outgoing.

Thank you for continuing to provide this much needed "service" and | hope that many more people can
be exposed to the marketing ideas and solutions that your course provides.

Kind Regards,

Jim Lyon

12 Ravine Drive, Dundas, ON L9H 6K6
Toll Free: 1-888-664-0696 Phone: (905) 627-5778 Fax:(905) 627-0152 Cell- (905) 537-7200
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We take great pride in providing the highest customer service to our clientele

January 21, 2010

Anthony Morris
The Practice Builder Program

Dear Anthony:

Just a quick note to thank you for some of your ideas that I am
implementing into my business practice.

One of the first ideas I implemented was to deliver a birthday cake to my
Top 10 referral sources. The first one I delivered to was a mortgage broker
I work with. I had a chance to share cake with the mortgage broker and his
co-workers. Within a couple of weeks he referred me to three new clients.
The new business commission on these clients will be in the $5,000 range.
Pretty good return ona $25 cakell

Sincerely,

T e S
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Terry Bialek

Phone 204.474.1698 | Fax 204.474.1401 | Cell 204.771.4722 | Email thialek@pcs.mb.ca | 10 — 584 Pembina Hwy | Winnipeg Manitoba | R3M 3X7
www.tenstar.harvestmoonlifeinsurance.com






Feb 5, 2010
Re: The Practice Builder Program
Dear Anthony:

| wanted to write this letter to say how much | enjoyed your “Practice Builder”
program that |1 completed in 2009.

As a result of combining elements of your program with some of my existing
processes, here are some of my results for 2009:

1) Qualified for MDRT.
2) Qualified for the Desjardins semi-annual sales conference.

3) Increased my investment sales by 40% (during very difficult market
conditions).

4) One e-mail campaign generated $7000 of commission from one sale!

5) Received a reimbursement of tuition from DFS of $2000.

For anyone who is looking for easily implementable ideas to help them to stand out
from the crowd, and increase their business, | would definitely recommend that they
participate in your course!

It was one of the bets investments in myself that | made last year!

Thank you again!

Stephen Cox









